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          Nifty Intra-week Chart 

Open positional calls- 

 

T+5 Positional Sell- 

Future Segment: CASTROL IND Fut on rise in 

the price range of @ 152-153, TGT- 144, SL- 

156 

 

T+15 Positional Sell- 

Future Segment: WIPRO Fut (373.00) on rise in 

the price range of @ 375-378, TGT- 345, SL- 

closing above 390 

 

T+3 Positional Sell- 

Future Segment: HCL TECH Fut (cmp- 1049.00) 

on rise @ 1050-1055, TGT- 1015, SL- 1075 

 

T+5 Positional Buy- 

Future Segment: Godfrey Phillips Fut @ 865, 

TGT- 895, SL- below 850 

The Nifty ended the week in red. It broke down the lower end 10,850 of the predefined range towards finishing off nearer to the 
weekly low. However, critical support placed around 10,600 is still well intact. Minor recovery from 10,600 might be an indica-
tion of a pullback towards 10,850 levels. However, failing to sustain above 10,600 may unfold next leg of down fall towards 
10,480, but that looks unlikely at this juncture. Further, thorough technical study of the weekly as well as the daily chart patterns 
suggests; the Nifty broader trading range for the coming week is expected to be 10,600-10,980. 
 
The Nifty ended 0.20% down at 10,724.40. Sharp recovery from day’s low 10,621 followed a quick pullback above 10,700 mark 
led to a Hanging Man candle on daily chart. Recovery from the most critical pivotal support placed around 10,600 is a positive 
development and invigorating for the bulls. Hence, intraday dip towards 10,600 may again find aggressive buyers. However, the 
benchmark index has to breakout critical resistance placed around 10,850 towards unfolding further rise. Midway resistance is  
placed around 10,800. 
 
It ended 2.00% down on the weekly chart. It kicked started the week on a weaker note followed by sustained selling that led to 
breaking down most critical support placed around 10,850 levels. However, sharp recovery from around 10,600 on the last day 
of the week might be an indication of range bound oscillation in the price band of 10,600-10850. Breaking out 10,850 is neces-
sary towards unfolding next leg of up move towards 10,980. 
 
Nifty patterns on multiple time frames show; the benchmark index ended with a bearish body candle nearer to the lower end 
placed around 10,600 of the prolonged range 10,600-10,980. However, breakout 10,850 in a single attempt looks difficult at this 
juncture. We expect Nifty to continue oscillating in the 10,600-10,850 in the first half of the week. 
 
Nifty pivotal supports & resistances for the coming week- 
Supports- 10600, 10480 Resistances- 10850, 10980 
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Sensex Intra-week Chart 

FII Derivatives Flow (In Crore)  15-02-2019 

Institutional Flow (In Crore)  15-02-2019 

Market in Retrospect 

Market Turnover (In Crore) 15-02-2019 

NIFTY Top Gainers 

NIFTY Top Losers 

Bulk and Block Deals 

Instrument Purchase Sale Net 

Index Future 3234.54 4289.17 -1054.63 

Index Option 104746.81 105364.93 -618.11 

Stock Future 14642.40 14510.92 131.48 

Stock Option 11967.90 11540.75 427.15 

Name Last Previous 

NSE Cash 34630.95  34645.95  

NSE F&O 739087.25 1589159.28 

BSE Cash 2359.53 2601.19 

BSE F&O 0.23 0.23 

Name %5D Day Vol Avg 5 Day Vol %1D 

Yes Bank 25.07      41,193,124.00              75,064,720.00  1.02 

Zee Ent 8.16        9,519,734.00                9,505,193.00  0.48 

Tata Motors 1.13 7.27      20,705,576.00              34,856,460.00  

Adani Ports 0.30 5.63        7,728,519.00                7,132,408.00  

Indiabulls Fin 2.63 4.15        7,131,168.00              11,188,350.00  

Name %5D Day Vol Avg 5 Day Vol %1D 

Dr Reddy 7.45         6,756,271.00              1,038,569.00  3.90 

M&M 8.00         5,765,467.00              5,819,565.00  1.08 

State Bank of Ind 1.55 8.06       23,366,091.00           19,112,720.00  

Hero Motorcorp 2.87 8.25            700,634.00                 795,971.40  

Hindalco Ind 2.69 9.37       12,678,835.00              9,287,304.00  

https://www.nseindia.com/products/content/equities/equities/bulk.htm 

http://www.bseindia.com/markets/equity/EQReports/

BulknBlockDeals.aspx 

Institution Purchase Sale Net (Last Day) Net Wk Net Mnth 

FII 4947.3  5913.73  -966.43  -2485.12 1096 

DII 4220.15  3366.9  853.25  2436.40 2419.75 

Indian equity benchmarks clocked their worst weekly decline 

since Oct. 28, 2018, halting their two-week rally. Sensex 

closed 0.19% lower today at 35,808.95 and the Nifty ended 

at 10,724.40, down 0.2%. 

 

Nifty PSU Banks was the top loser, losing by 6.95%, followed 

by Nifty Pharma which fell by 3.8%. Nifty Media was the only 

gainer, gaining by 4.32%.  

 

Yes Bank was the top gainer, gaining by 25.07%, followed by 

Zee Entertainment & Tata Motors, which were up by 8.16% 

& 7.27% respectively. Hindalco was the top loser, losing by 

9.37%, followed by Hero Motorcorp & SBI, which fell by 

8.25% & 8.06% respectively. 
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MSCI Indices Index %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  %Ch1D 

World 2047.56 1.34 4.28 1.05 3.91 16.73 15.07 2.29 2.17 0.25 

ACWI 494.66 1.22 4.17 1.60 5.10 16.09 14.64 2.17 2.05 0.25 

Asia Pacific 157.09 1.43 3.05 3.51 10.72 13.01 12.89 1.42 1.35 0.04 

EM 1039.20 0.31 3.39 5.95 13.59 12.50 12.03 1.56 1.44 0.25 

US European In Index %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  %Ch1D 

Dow Jones 25439.39 1.07 5.71 0.59 0.95 16.25 15.39 3.79 3.69 0.41 

NASDAQ 7426.96 1.90 5.74 2.31 2.35 33.40 21.14 4.41 4.06 0.09 

S&P500 2745.73 1.47 5.19 0.57 0.53 18.23 16.38 3.24 3.01 0.27 

CBOE VIX 16.24 3.31 12.69 18.72 15.11 NA NA NA NA 0.12 

FTSE100 7223.83 2.16 4.77 2.64 0.15 16.04 12.55 1.70 1.67 0.37 

CAC40 5109.25 2.98 6.75 1.50 2.17 15.63 13.01 1.53 1.42 0.92 

DAX 11123.30 1.99 2.13 2.03 9.90 12.36 12.03 1.48 1.40 0.30 

Asian Indices Index %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  %Ch1D 

Nikkei225 20900.63 0.72 1.68 4.14 2.63 15.37 15.12 1.61 1.56 1.13 

Hang Seng 27900.84 0.16 3.99 6.89 10.33 10.61 10.68 1.30 1.19 1.87 

STI 3239.74 1.18 0.85 6.06 5.92 12.32 12.56 1.13 1.08 0.41 

Taiwan  10064.78 1.33 2.64 2.43 3.42 13.11 13.82 1.52 1.57 0.24 

KOSPI 2196.09 0.87 4.72 5.17 9.32 10.71 10.64 0.89 0.90 1.34 

BRIC Indices Index %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  %Ch1D 

IBOVESPA 98015.09 3.82 4.21 14.01 16.28 21.83 12.24 2.08 1.82 2.27 

Russian 1170.83 2.40 1.99 3.51 7.24 5.40 5.56 0.83 0.73 1.26 

SHANGHAI Com 2682.39 2.45 4.36 0.53 16.15 12.60 10.08 1.40 1.20 1.37 

SENSEX 35808.95 2.02 1.40 1.56 4.41 26.99 22.04 2.96 2.88 0.19 

NIFTY 10724.40 2.00 1.49 1.01 1.70 24.22 20.50 2.87 2.74 0.20 

NSE VIX 16.46 5.73 5.63 10.81 0.89 - - - - 4.36 

Shipping Ind Index %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

Baltic Dry 628.00 2.95 42.70 38.43 42.33 3.29 

BWIRON 148.14 1.33 0.01 6.52 24.07 0.78 

SG Dubai HY 3.48 7.20 6.95 13.22 48.60 41.51 

Energy Price %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

NYMEX Crude 54.66 3.68 4.89 3.19 10.89 0.46 

Natural Gas 2.58 0.19 20.65 28.31 10.70 0.19 

Agro Cmdty Price %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

Coffee  102.15 3.27 2.30 12.39 25.68 0.69 

Cotton 71.62 2.81 2.85 9.96 5.54 0.13 

Sugar 12.56 0.79 5.21 1.88 14.67 1.13 

Wheat 510.25 1.78 1.11 2.44 6.42 0.05 

Soybean 920.75 0.86 1.54 0.57 9.91 0.33 

Precious Metals Price %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

Gold($/Oz) 1317.11 0.20 2.14 8.55 2.70 0.34 

Silver($/Oz) 15.68 1.01 0.59 9.66 7.03 0.38 

LME Price %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

Copper 6137.00 1.75 4.07 0.77 14.32 0.20 

Aluminium 1850.00 2.32 1.20 4.79 15.04 0.54 

Zinc 2591.00 5.13 4.31 3.56 27.37 0.23 

Lead 2037.00 2.07 2.72 4.30 21.02 0.84 

Nickel 12200.00 6.05 7.11 7.87 13.48 1.65 

MSCI ended the week in a positive 
note led by Asia Pacific and World with 
1.43% & 1.34% respectively. 
 
The European market outperformed 
the US led by strong gains from CAC40 
with 2.98%. NSADAQ was the top 
gainer with 1.9% among the US indi-
ces.  
 
CBOE VIX gained 3.31% and stood at 
16.24. 

Except Hang Seng, all the Asian 
indices ended the week on a posi-
tive note. Taiwan led the gainers 
with 1.33%. 
 
Among BRIC indices, Russian & 
Indian Indices ended on a nega-
tive note. IBOVESPA gained the 
most with 3.82% during the week 
outperforming its peers. 
 
NSE VIX was at 16.46, gaining 
5.73%. 

Among Pre-

cious metals, 

Gold gained 

marginally , 

whereas Silver 

lost 1.01% 

during the 

week.  

LME metals 

ended on a 

negative note 

with Nickel & 

Zinc falling the 

most with 

6.05% & 

5.13% respec-

tively. 

NYMEX Crude 

gained 3.68%, 

whereas Natu-

ral gas de-

clined 0.19% 

during the 

week. 

 

Forex Rate %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

USD Index 97.09 0.47 1.10 0.17 9.60 0.12 

EUR 1.13 0.42 1.21 0.47 9.84 0.18 

GBP 0.78 1.00 0.35 0.32 10.01 0.12 

BRL 3.72 0.05 0.57 1.77 13.29 1.09 

JPY 110.46 0.66 1.61 2.88 3.92 0.02 

INR 71.27 0.05 0.33 0.99 10.33 0.15 

CNY 6.77 0.39 0.16 2.47 6.36 0.00 

KRW 1128.80 0.44 0.71 0.03 4.57 0.31 

Money Mkt Price %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

ICE LIBOR USD 2.68 1.97 3.72 2.58 45.96 0.34 

MIBOR 0.31 0.00 0.00 3.13 6.06 0.00 

INCALL 6.00 5.51 7.69 4.00 1.69 6.25 

Bond Yld 10Y Yield %Ch5D %Ch1M %Ch3M %Ch1Yr %Ch1D 

US  2.65 0.75 2.12 14.68 8.80 0.00 

UK 1.15 0.09 8.59 16.24 30.13 0.00 

Brazil  5.46 0.84 4.44 0.64 7.03 0.58 

Japan 0.02 27.59 261.54 119.27 131.34 50.00 

Aus  2.10 0.19 8.18 22.65 28.11 2.14 

India 7.35 0.18 1.32 5.26 2.97 0.22 

Polymer Mkt Index %Ch5D %Ch1M %Ch3M %Ch1Yr 

HDPE 1050.00 1.94 1.87 15.32 19.23 

LDPE 1020.00 0.49 0.00 8.93 16.39 

Injection Grade  1085.00 0.93 1.40 13.20 16.54 

General purpose 1115.00 0.90 1.36 12.20 15.53 

Polystyrene HIPS 1470.00 0.00 2.80 5.16 10.91 

Polystyrene GPPS 1380.00 0.00 2.22 7.38 12.10 

Among Forex, GBP was the top gainer with 1%, where-

as JPY underperformed among its peers declining 

0.66%. As a result, Japanese Bond gained 27.59% dur-

ing the week on JPY depreciating. 
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News Impact 
Result Update 

SpiceJet Ltd 

¶ Revenue from Operations went up by 20.2% to INR2486.8 cr. as against INR2068.79 cr. same period 

PY. 

¶ EBITDA for the airline was at INR113 cr. a decrease of 62.7% due to higher ATF prices and deprecia-

tion of INR. 

¶ PAT for the company was down by 77% at INR55.07 cr. 

¶ The company has beaten our as well as Bloomberg estimates in the topline. In case of EBITDA and 

PAT the company has posted nos. in line with our estimates. 

¶ Capacity (Seat Kilometers) up by 16 % 

¶ Passenger yields up 8% over Q3FY18. 

Eicher Motors 

¶ Consolidated revenue for Q3FY19 grew 3.2% YoY to INR2341.1 crore, and it is higher than the Bloom-

berg consensus estimate of INR2266 crore. Despite rise in input prices, Co. managed to expand its 

gross profit margin due to higher closing inventory. 

¶ Absolute EBITDA reduced by 3.9% YoY to INR679.5 crore which is in-line with the Bloomberg consen-

sus estimate of INR680 crore and EBITDA margin dipped by 214 bps YoY to 29% owing to higher pro-

motional expenses related to new launches, rise in employee benefit expense and poor operating 

leverage. 

¶ Consolidated PAT reported at INR533 crore, up 0.4% YoY and it has managed to surpass the Bloom-

berg consensus estimate of INR524 crore owing to significantly higher other income. PAT margin for 

the quarter review dropped 63 bps YoY to 22.8% owing to rise in depreciation & amortization ex-

pense and higher effective tax rate. 

Meghmani Organics  

¶ Revenue stood at INR552 Cr., up 22.7% YoY and 10.2% QoQ. The growth was led by Agrochemicals 

business, which grew 32.6% YoY to INR205.3 Cr., while Basic Chemicals business grew by 27% to 

INR192.5 Cr. Revenue from Pigment Business stood at INR159.8 Cr., up 4.8% YoY.  

¶ EBITDA stood at INR145 Cr., up 23.7% YoY and 23.9% QoQ. EBITDA margin stood at 26.2% as against 

26% in Q3FY18. 

¶ PAT stood at INR79.4 Cr., up 26.8% YoY and 28.7% QoQ. 
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News Impact 
Motherson Sumi Systems Limited  

¶ Consolidated operational revenue for Q3FY19 stood at INR16473 crore, up 14.4% YoY. Despite steep 

rise in raw material prices Co. managed to expand its Gross profit margin by 378 bps YoY due to sharp 

fall in cost of raw material consumed as a % of operational revenue (drop of approx. 500 bps YoY). 

¶ Absolute EBITDA reported at INR1393.4 crore, up 11.5% YoY. Despite improvement in Gross profit 

margin, EBITDA margin dropped by 22bps YoY to 8.5% due to higher Employee benefit expanse and 

Other expenses. 

¶ Adjusted PAT reduced by 1.2% YoY to INR555 crore despite significant jump in other income and PAT 

margin compressed by 54bps to 3.4 % owing to higher depreciation & amortization expense. 

¶ The shareholders of the Company approved the issue of bonus shares on October 18, 2018 in propor-

tion of 1 equity share for every 2 equity shares held. These bonus shares have been allotted subse-

quently on November 1, 2018.  

¶ Consolidated Net Debt stood at INR9705 crore, down 14% QoQ basis. 

Allcargo Logistics 

¶ Consolidated Revenue went up by 21.8% to INR1802.73 cr. as against INR1479.91 cr. same period PY. 

¶ Consolidated EBITDA was up by 19.8% at INR111.82 cr. as against INR93.3 cr. same period PY. 

¶ PAT for the company was up by 60% to INR50.43 cr. as against INR31.54 cr. 

¶ All the three verticals, i.e. MTO, CFS and P&E have experienced robust growth during the quarter to 

the extent of 22.3%, 22.9% and 12% respectively. 

PI Industries Ltd 

Standalone revenue for Q3FY19 came in at INR707.5cr, up 31.57% yoy, while its operating profit came in 

at INR148.6cr, up 41.8% yoy. The EBITDA margin expanded 152bps yoy to 21% in Q3FY19. The net profit 

after tax stood at INR107.3cr for Q3FY19, up 33.04% yoy. The performance of the company beat the esti-

mates on all parameters. The revenue, EBITDA, and net profit beat the estimate of INR635cr, INR131cr, 

and INR91cr by 11%, 13%, and 18%, respectively. 

Vindhya Telelinks  

Revenue stood at INR522.8 Cr., up 63% YoY and down 7.7% QoQ. Revenue from Cables business in-

creased 93.5% YoY to INR186.6 Cr. Revenue from EPC business increased 56% YoY to INR362.4 Cr. 

EBITDA stood at INR81.6 Cr., up 96.8% YoY and down 19.5% QoQ. EBITDA margin expanded 267bps YoY 

to 15.6%. PAT stood at INR37.8 Cr., up 127% YoY and down 32.3% QoQ. PAT Margin expanded 203bps to 

7.2%. 
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News Impact 
Hindalco Industries Limited  

¶ Hindalco fails street estimates widely reporting standalone sales of INR11937 Cr (8% YoY and 10% 

QoQ), EBITDA of INR928 Cr (down 35% YoY and 15% QoQ) and Net Income of INR247 Cr (down 46% 

YoY and 20% QoQ) respectively. The Sales EBITDA and PAT figures fell short of street estimates by 5%, 

26% and 39% respectively. 

¶ The Production of Aluminium stood at 324,000 tonnes, Alumina at 749,000 tonnes, Copper cathode 

production at 105,000 tonne (up 4% YoY) and Copper Cathode Rod production at 66,000 tonnes (up 

59% YoY).  

¶ The expansion plan at Utkal Alumina is stated to be on track and expected to be completed by FY21. 

Regarding the Aleris acquisition, the Company expects it to be completed by Q2 FY20.  

IPCA Lab  

¶ Ipca Lab posted very good set of numbers despite missing the revenue estimate. Top line of the com-

pany grew 10% YoY but fell 5% sequentially at INR947.6 cr.  

¶ Total expenditure fell to 75.5% of the revenue versus 81% a year back driven by ease of operating & 

manufacturing expenses. It resulted 43% jump in EBITDA YoY & 34% sequentially. EBITDA beats 

Bloomberg estimate at INR231.7 cr. EBITDA Margin also expanded by 570 bps at 24.5%. 

¶ Net Profit also surpassed Bloomberg estimated, jumped 52% YoY & 34% QoQ at INR160 cr. Net Profit 

Margin stood at 16.9%. 

¶ In the 9 months period top line of the company grew 15% at INR2839 cr. EBITDA excluding Forex 

component jumped 67% at INR585 cr. There is a Forex gain of INR26.85 cr versus a loss of 9.67 cr last 

yr. same quarter. Net Profit jumped 90% at INR585 cr. 

¶ From the 9 month time frame,  domestic business grew 9% YoY, export business grew 25% YoY. 

Among export business branded business grew 9% YoY, Institutional business grew 105 YoY & generic 

business grew 5% YoY. Total API business grew 21% YoY. Revenue contribution of domestic business 

stood at 52% & export business stood at 48%. 

¶ Domestic formulation business grew 10% YoY but fell 105 sequentially at INR421 cr. Domestic API 

business contracted 24% YoY & 13.5% QoQ at INR44.5 cr. 

¶ Foreign formulation business grew 3.5% YoY but fell 2% sequentially at INR282.4 cr. Among Branded 

business grew 41%YoY & 25.6% QoQ at INR104.6 cr. Institutional business fell 30%YoY & 11% QoQ at 

INR39 cr. Generic business also fell 2% YoY & 13% sequentially at INR139 cr. 

¶ Total Domestic formulation business grew 5.5% YoY but fell 10.4% QoQ where total export business 

grew 15% YoY & 1% QoQ in this quarter. Revenue contribution of the domestic & export business 

stood at 50-50. 
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News Impact 
Dollar Industries Ltd 

¶ Revenue grew 10% YoY & 1% QoQ to INR244.5 Cr (Our estimate was INR253.5 Cr.) 

¶ Gross margins expanded by 28 bps YoY & compressed by 57 bps to 60.1% YoY. 

¶ EBITDA is flat YoY & grew 2% QoQ to INR36.8 Cr. (Our estimate was INR36.8 Cr.), EBITDA margin com-

pressed by 145 bps YoY due to higher other expenses & expanded by 15 bps QoQ to 15%. 

¶ Company reported PAT of INR19.35 Cr. (Our estimate was INR19 Cr.) up 8% YoY & down 1% QoQ. 

HEG Limited 

HEG beats all street estimates reporting standalone sales of INR1865 Cr (121% YoY and 4% QoQ), EBITDA 

of INR1313 Cr (up 136% YoY and down 4% QoQ) and Net Income of INR866 Cr (up 153% YoY and down 

2% QoQ) respectively. The Sales EBITDA and PAT figures beat the street estimates by 13%, 17% and 18% 

respectively. 

Redington  

¶ Revenue stood at INR12640.8 Cr. up 12% YoY. Both the India and the overseas business grew 12%. 

¶ EBITDA stood at INR285.5 Cr., up 31%. The EBITDA for overseas business grew 60% to INR166 Cr. 

while it grew 5% for India business. 

¶ PAT grew 14% YoY to INR145.1 Cr. led by overseas business. The PAT for India business declined 6% 

YoY to INR51.3 Cr. 

Bata India Ltd.  

¶ Revenue grew 16% YoY & 16% QoQ to INR778.6 Cr (Our estimate was INR829 Cr.) 

¶ Gross margins expanded by 349 bps YoY & 281 bps QoQ to 58.6% owing to favorable product mix. 

¶ EBITDA grew by 47% YoY & 87% QoQ to INR163.6 Cr. (Our estimate was INR128 Cr.), EBITDA margin 

expanded by 449 bps YoY & 804 bps QoQ to 21% due to optimization in rent and other expenses. 

¶ Company reported PAT of INR103.1 Cr. (Our estimate was INR74 Cr.) up 51% YoY & 85% QoQ. 

Lux Ind Ltd. 

¶ Revenue grew 1% YoY & 2% QoQ to INR283.6 Cr. 

¶ Gross margins expanded by 78 bps YoY & compressed by 439 bps QoQ to 52.7% owing to higher in-

put cost. 

¶ EBITDA grew by 16% YoY & flat QoQ to INR43 Cr., EBITDA margin expanded by 199 bps YoY & com-

pressed by 43 bps QoQ to 15.2% due to optimization in jobbing and employee expenses. 

¶ Company reported PAT of INR24.3 Cr. up 32% YoY & 14% QoQ. 
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News Impact 
Dhanuka Agrtitech  

¶ Net Sales at INR216.79 Cr., down 2.13% YoY and 43.5% QoQ. 

¶ EBITDA stands at INR21.5 Cr., down 39% YoY and 71.6% QoQ.  

¶ Net Profit at INR14.60 Cr., down 48.93% YoY and 73.5% QoQ. 

OIL India Ltd.  

¶ Revenue grew 23% YoY & down by 6% QoQ to INR3514 Cr. 

¶ Gross margins compressed by 238 bps YoY & 83 bps QoQ to 98% owing to volatility of crude oil pric-

es. 

¶ EBITDA grew by 24% YoY & 3% QoQ to INR1521.7 Cr., EBITDA margin expanded by 35 bps YoY & 389 

bps QoQ to 43.3%. due to optimization in employee expenses. 

¶ Company reported PAT of INR1233.45 Cr. up 75% YoY & 43% QoQ. 

Indian Hotels Company Ltd 

¶ Consolidated Revenue went up by 10.5% at INR1323.45 cr. beating the Bloomberg estimates of 

INR1282.6 cr. 

¶ Consolidated EBITDA for the company went up by 19.6% to INR335.54 cr. beating the Bloomberg esti-

mates of INR315 cr. 

¶ PAT for the company went up by 51% to INR170 cr. against Bloomberg estimate of INR130.6 cr. 

¶ The company had an exceptional item of INR41 cr. as against INR18.74 cr. same quarter PY. The same 

included Incentive fees received by the Group during nine months ended December 31, 2018 aggre-

gating to around INR48.11cr. pursuant to amendment to management Service Agreement of Taj Bos-

ton, USA in the first quarter.  

¶ The above also included Loss on change in fair value of Cross Currency Swap derivative contracts for 

the nine months ended December 31, 2018 was INR55.67 Cr. (Previous period gain INR37.42 cr.) and 

gain for the quarter ended December 31, 2018 was INR40.83 Cr. (Previous period gain INR17.33 Cr.). 

¶ Standalone Revenue went up by 5.6% to INR802.66 cr. EBITDA went up by 13.1% to INR260.66 cr.PAT 

went up by 47.7% to INR137.69 Cr. 
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News Impact 
Lemon Tree Hotels 

¶ ¶ Revenue from operations went up by 8.3% to INR143.35 cr. against INR132.42 cr. same period PY. 

¶ ¶ EBITDA for the company was up by 14% at INR49 cr. against INR43 cr. The margins got increased by 

around 190 bp to 34.2%. 

¶ ¶ PAT for the company went up by 34% to INR13.92 cr. against INR10.39 cr. PAT margins increased by 

180 bp to 9.6%. Share of Profit of associates was at INR57.95 lakhs against INR(6.01) lakhs same peri-

od PY. 

¶ ¶ Standalone Revenue up by 14% to INR72 cr. EBITDA up by 17% at INR26 cr. PAT went up by 48.6% 

to INR11.95 cr. EBITDA margins improved by 100 bp to 36.4% while PAT margins improved by 350 bp 

to 16.3%. 

Schaeffler India 

¶ ¶ Standalone revenue for Q3FY19 reported at INR1186.3 crore, up 16.1% YoY despite softness in the 

automobile business, due to robust growth in industrial segment and exports. Due to steep rise in 

raw material and adverse product mix Gross profit margin dropped by 541 bps YoY to 35.2%. 

¶ ¶ Absolute EBITDA for the quarter under review stood at INR171.8 crore, down 6.9% YoY and EBITDA 

margin dropped by 358bps YoY to 14.5% despite optimization in employee benefit expense and other 

expense. 

¶ ¶ Co. reported a PAT of INR107.2 crore, marginally up 0.4% YoY and PAT margin dropped by 141bps 

YoY to 9% due to higher other income and lower effective tax rate.  

¶ ¶ The Board of Directors of the Company has recommended a regular dividend for the year ended 

December 31, 2018 at the rate of INR20 per share (2017: INR17 per share) and, in addition, a special 

one-time dividend at the rate of INR10 per share. 

Ashok Leyland  

¶ ¶ Standalone revenue for Q3FY19 reported at INR6325.2 crore, down 12% YoY owing to softness in 

commercial vehicle demand. Reported operational revenue is significantly higher than our estimate 

of INR6145 crore due to higher than anticipated realization per vehicle. Due to steep rise in raw ma-

terial Gross profit margin reduced by 44 bps YoY to 29.9%. 

¶ ¶ Absolute EBITDA for the quarter under review stood at INR649.8 crore, down 22.6% YoY and it is 

higher than our estimate of INR584 crore. EBITDA margin dropped by 140bps YoY to 10.3% due to 

increase in employee benefit expense. 

¶ ¶ Co. reported an adjusted PAT of INR385.7 crore, down 20.8% YoY and surpassed our estimate of 

INR338 crore and PAT margin dropped by 67 bps YoY to 6.1% due to lower other income and higher 

depreciation & amortization expense.  
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News Impact 
Page Ind Ltd 

¶ Revenue grew 19% YoY & 7% QoQ to INR738.3 Cr. 

¶ Gross margins expanded by 149 bps YoY & compressed by 75 bps QoQ to 57.1%. 

¶ EBITDA grew by 28% YoY & 16% QoQ to INR165.24 Cr., EBITDA margin expanded by 164 bps YoY & 

170 bps QoQ to 22.4% due to optimization of other expenses & employee expenses. 

¶ Company reported PAT of INR101.9 Cr. up 22% YoY & 10% QoQ. 

¶ The Co. has declared 3rd Interim Dividend of INR41 per share and also a special dividend of INR70 per 

share. 

Jet Airways 

¶ Revenue up by 1% at INR6147.98 cr. as against INR6086 cr. same period PY. 

¶ The Domestic segment has experienced a de-growth of 6.9% to INR2560.44 cr. while the internation-

al business has grown by 7.5% to INR3587.54 cr. 

¶ EBITDA for the company stands at INR(270.89) cr. as against INR422.62 cr. 

¶ The Co. reported a loss of INR587.77 cr. as against a profit of INR165.25 cr same period PY. 

ONGC Ltd.  

¶ Revenue up by 20% YoY & down by 1% QoQ to INR27694 Cr.  

¶ Gross profit margin stands at 97.8% contracted by 89 bps YoY & 59 bps QoQ. 

¶ EBITDA up by 28% YoY to INR13897 Cr. EBITDA margin expanded by 293 bps YoY & compressed by 

152 bps QoQ to 50.2%.  

¶ Company reported PAT of INR8262.7 Cr, up by 65% YoY & flat in QoQ. 

¶ The Co. has declared an interim dividend of INR5.25 per share. 
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News Impact 
ConCall Highlights 

Britannia Ltd 

¶ Topline/Bottomline CAGR of 11%/31% over 5 years on product innovation and strategic launches. Innovation 

contributes 4% to total sales.  Product innovation accelerated profitability and helped in bridging portfolio gap 

in cakes. It is likely to increase by next year. 

¶ New category of Wafers was launched in Southern market, will launch nationwide by next month due to de-

layed production in new line. 

¶ Double digit growth witnessed in dairy products (Milk shakes). Received positive response from the market. 

¶ Continued strong distribution growth. Standing at ~18000 rural distribution points. 

¶ Input cost is at ~4% YTD due to inc. in custom duty from 30% to 48%, which resulted in Refined Palm oil to go 

up by 10%. Digital spends went up but still remains at ~9% of total spends. 

¶ Company had to pay higher tax this quarter due to maintanence in Middle East entities (tax-free units) which 

resulted in shifting it's manufacturing from India. It also resulted in huge gap between Standalone & Consoli-

dated numbers. 

¶ On a CAGR of 3 yrs, company is leading in volume growth over its peers. 

¶ Domestic Price-mix growth of 4% with price growth of 2%. Price hike of 3%-4% is likely to happen due to infla-

tion in input cost, fuel cost and employee cost. 

¶ Premium biscuits such as Nutichoice, Oats biscuits, Choco chunkies have done well. Cake biscuits expected to 

be 300-350 bps higher from its base. 

Khadim India Ltd.  

¶ On account of subdued response in the festive season & low visibility, topline and margin declined. Co has tak-

en action to revive the growth in retail segment, through localized store wise marketing activity. 

¶ In the distribution segment, Co is facing stiff competition in the pricing front. In the rising input cost environ-

ment instead of taking price hike competitors has taken consecutive price cuts, and only recently they have 

taken a price hike. Mgmt is conservative to go for a price hike in this quarter also. 

¶ In Retail segment, they have introduced new head for their FOFO business to increase the focus and fuel the 

expansion plan. Co has planned to add 75 new store year on year basis. 

¶ Store level footfall has de grown by 6-7% which lead to subdued SSG growth, however footfall conversion rate 

has increased by 200 bps to 42%. 

¶ In Q4, Co has received an order worth of INR15 Cr from institution side and they are expecting another INR15 

Cr offer soon. 

¶ Co is expecting a 19-20% growth in the distribution segment backed by extension in distribution scheme, deal-

er expansion and new products launches. However in retail side the mgmt. is focusing on brand building and 

marketing to regain the market share and increase the footfall. 
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News Impact 
Thermax Ltd  

¶ Order inflow for Q3FY19 – INR1480cr v/s INR1413cr last year. Order backlog for Q3FY19 – INR6475cr up by 

17% from last year. 

¶ The management has cautious outlook for the domestic investments in the sector for the upcoming quarters. 

However, some specific sectors such as Cement, Tyre, Food Processing, FMCG, Sponge Iron, Chemicals and 

paper industry can outperform. 

¶ The management stated due to China slowdown and trade wars, products from China has become less com-

petitive compared to earlier period in terms of cost. This would be highly beneficial for Indian exporting com-

panies such Thermax and the management is optimistic towards International order intake. 

¶ In Q3FY19 International order intake has up by 67% YoY whereas Domestic order intake was 10% lower YoY. 

¶ Steel, Power, and Oil & Gas looking subdued in terms of Capex in the 4-5 quarters. Whereas, all players in the 

cement industry is expanding where the company has its scope in Boilers as well as WHRS.  

¶ The management has stated that due to commodity price inflation margins from the Energy sector specifically 

has dipped. However, they have guided that margins would be close to double digit in the next fiscal if the 

commodity prices remain stable. 

¶ Segment wise order inflow in Q3FY19 

Energy- INR1153cr 

Environment- INR212 cr 

Chemical – INR114cr. 

HIL  

¶ Q3 has been an executional quarter, Co first time cross INR300 Cr. topline however, PAT showed de growth 

owing to interest cost of INR6 Cr led by acquisition of Pardor (Germany) subsidiary. Mgmt has mentioned that 

‘Pardor’ is performing really well after acquisition. 

¶ Co is confident of continuous growth in piping solutions backed by extensive brand, product range and net-

work. Co is positive on the pipe business to achieve the profitable growth from FY20 onwards. 

¶ Mgmt is focusing on enhanced operating leverage through optimization of processes and costs to produce sus-

tained improvement in earnings going forward. 

¶ Roofing solutions seeing enhanced connect with dealer base coupled with step up in marketing initiatives. 

Building solutions registers continuous gains in volumes in key segments of panels, boards, smart mix and ther-

mal insulation. 

¶ HIL has received the order for ‘Charmiar’ non asbestos roofing sheet from Indian Railway for Mumbai CST sta-

tion. Co has taken a price hike in Q4 and as well as in Q2 by 5% which will help them to pass on the higher in-

put cost and dollar/rupee conversion. 
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News Impact 
Balkrishna Industries Limited  

¶ Sales Realization was higher by ~9% on YoY basis which was partially offset by 6% drop in Sales Volumes. Prod-

uct offtake has improved from the Dec’18 but Management is guiding for a flat Q4FY19 on YoY basis. 

¶ Capex for Carbon Black project is progressing as per schedule. Estimated capital outlay is INR425 crores for 

140,000 MT p.a. The first phase with 60,000 MT capacity will be operational by the end of FY19 and the rest of 

the capacity will become operational in FY20. 

¶ Management has guided for a CapEx of INR400 crore for FY19. 

¶ Europe demand got impacted by drought and heat wave. The ongoing trade war between China and USA also 

dampened the sentiments. 

¶ Co. is upgrading its Large sized All Steel Radial OTR Plant by investing in the new capacity of 5,000 MT p.a. and 

also building Warehouse and Mixing Plant at Bhuj in Gujarat. Total CapEx of up to INR500 crore. 

¶ Co. is establishing a new state of the art fully integrated facility at a CapEx of approximately INR500 crores to 

replace a very old existing plant to enhance productivity. 

¶ Europe, USA and India contribute 47%, 18% and 21% of the overall revenue. 71% of the Co.’s revenue comes 

from the replacement market and the rest from supplying the OEMs. 

¶ Co. is expected to reach 100% utilization levels at Bhuj Plant in the next 2-3 year. 

PC Jewellers  

¶ Website is being used for selling jewelleries. All showrooms will be integrated by year end to the website. Ex-

port turnover is being reduced. Margins have improved both QoQ & YoY. 

¶ Domestic turnover has seen considerable growth. Reduction of debt by INR500 Cr for Q3 & Q4 was planned 

out of which already INR300 Cr have been paid off. Future plan is to grow domestic business. 

¶ Export was for B2B business. Credit was easy available but now credit is restricted so export is reduced. Pay-

ments have started coming in & confident of receiving the balance. Plan to reduce the debtors to INR1000 Cr. 

Total Accounts Receivable is INR1500 Cr & no bad debt is there. The reason for fall in exports is also due to 

introduction of VAT in Gulf countries. 

¶ 15 franchise stores & balance 75 owned stores. 4 – 5 franchisees coming up in Q4 FY19. In future main growth 

to come from franchise model. No plan to open stores in South India due to lack of response & lower margins 

market there. 

¶ Finance cost has increased due to reduction in exposure by domestic & foreign banks. Company is using fund 

based loans for funding the business. The increase in finance cost is being passed on to the customers & will 

not impact margins. 

¶ No shares have been pledged & negligible related party transactions. 
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News Impact 
Eicher Motors  

¶ According to the Management, factors like increased insurance requirements, rising raw material 

costs and the subsequent price increase due to regulatory safety requirements impacted the momen-

tum of the industry and also indicated that the current lull in the 2Ws demand is temporary in nature.  

¶ Management is optimistic about the trend of premiumization in the motorcycling industry, and is 

confident about the continuation of this trend in the future. 

¶ During Q3FY19, Co. added 20 more stores in India taking the tally to 878 in India. Currently, Co. is 

having 42 exclusive stores outside India and Co. also has presence in 500+ multi brand stores outside 

India. 

¶ Newly launched Royal Enfield 650 twins received good orders from India as well as abroad. Co. is 

ramping up its production capacity which will be complete in coming 2-3 months. 

¶ Construction of Phase II of Vallam Vadagal plant is on course and is expected to become operational 

by the end of 2019. 

¶ 80% of the Co.’s product portfolio is ABS complied and the Co. is well ahead of regulatory timeframe. 

Rise in price due to the implementation of stringent safety standard may dent the consumer senti-

ment. 

¶ Co. has opted for average INR1400 price hike with effect from 1st Feb, 2019. 

¶ Current inventory level is at 30-35 days. 

Suprajit Engineering Limited  

¶ In 9mFY19, Co. achieved 60% of the consolidated revenue from domestic operations and the rest 

from its international operations.  

¶ Co. is building a new plant within the premises of its existing European facility to meet the rising de-

mand from the European OEMs. Management has indicated about various measures to boost their 

export revenue. 

¶ Maruti Suzuki India Limited has done the first audit and Co. is well on track to become Maruti’s pre-

ferred supplier. 

¶ Co. will continue to assess certain strategic opportunities to strengthen its position in its core busi-

ness of Cables and Halogen Lamps through asset purchases / M&A. 

¶ The establishment of Greenfield plants of Suprajit Automotive at Doddaballapur (Karnataka) for cable 

exports and that of Suprajit Engineering at Narsapura (Karnataka), along with infrastructural addi-

tions at various other plants are progressing as per plan. 

¶ Consolidated debt stood at INR342.5 crore by the end of Q3FY19. 
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News Impact 
VIP Industries Ltd 

¶ Sales growth is mainly driven by volume growth of ~30-35% and value growth ~27%. Volume growth 

is driven by higher sales witnessed in smaller item like backpacks and lower end product like aristo-

crat. 

¶ In Q3 EBITDA margin was under pressure led by rupee depreciation by 11% against dollar (Co. does 

not have any hedging policy), product mix, channel mix, & increase of import duty which impacted 

the profitability. 

¶ Bangladesh operations topline grew by 111% & PAT grew by 56% to INR38.9 Cr and INR6.1 Cr. respec-

tively. Bangladesh is contributing 10% of the total volume. Sales have doubled in Bangladesh howev-

er the profitability was not that high due to lower operating leverage. 

¶ Co is trying to improve the realization of their aristocrat brand through cost optimization without 

changing the price point due to the stiff completion. Mgmt. is expecting the margin pressure to con-

tinue till Q4. Q1FY20 will be the target quarter for the Co to get earlier profitability. 

¶ Distribution network helps the company to ramp up their ladies handbag brand “Caprese” and sur-

pass the competitors in that front.  

¶ Co is confident to grow at a run rate of 20% led by distribution channel, higher number of marriage 

days (101 nos days) in FY20, and new product launches. It will take 1-2 quarter to recover the margin 

through price hike and efficient purchase negotiation with China. 

PI Industries  

¶ Q3 revenue grew by 32% YoY mainly contributed by ~40% YoY growth in exports on account of ramp 

up in demand of existing products. Strong growth backed by demand upsurge in exports with im-

provement in global sentiment and strong product portfolio in both domestic and export markets.  

¶ Domestic business grew 9% despite headwinds from erratic rainfall in key agrarian states and poor 

price realization in the key crops. Growth coming from both existing and new products. 

¶ The EBITDA guidance is maintained at 21% to be contributed by better product mix and improved re-

alization and operating leverage benefit. 

¶ Company is gradually reducing the dependence on China in terms of sourcing of basic raw materials 

of intermediates, already developed various alternatives in India or outside China in some of the oth-

er Asian countries. Currently, less than the 20% of the raw materials are coming from China as com-

pared to 30%-40% few years back.  

¶ Commissioned one Multi Product Plant this quarter, other plant to be commissioned by next quarter. 

Construction of two new plants started, to be commissioned by Q3FY20. The company guided CapEx 

of INR300-350 Cr. every year moving forward for some time. 
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News Impact 
Thyrocare  

¶ Pathology business grew 13% YoY, Nuclear business grew 35% YoY. 

¶ 15% reduction in price impacted the profitability. This was 2nd time price reduction after 2013 price reduction 

before IPO. Price reduction is due to high competition mainly from unorganized players. In nuclear more oper-

ators are coming in though there is no growth in demand. 

 In the month of Jan 2019 reduced thyroid rate in few  geographies becomes effective. 

¶ Actual price cut happened in May2018. It takes 3 quarters to get an impact of the price cut.  

¶ In nuclear more operators are coming in though there is no growth in demand. 

¶ Price cut will compensate which has been absorbed in upcoming 2 yrs. Expecting 15% growth in topline by end 

of the year. 

¶ Imaging business Capital employed in INR100 cr. A new Nuclear center becomes operational in Bangalore.  No 

further investment in the imaging business till FY20.  

¶ Metros are stagnant, expanding in dist. Headquarters. Getting into tier II & Tier III city by price cut.  

¶ Unorganized players in the Industry is growing at a pace of  14-15%, Organized players are growing at 16-17%. 

80% of players are unorganized in the Industry. 

¶ B2B key driver having direct clients avoiding intermediaries. Ties up with Mumbai municipal corporation for 

tender of diagonistic kit.  

Hindalco Industries Limited  

¶ Hindalco reports standalone sales of INR11937 Cr (8% YoY and 10% QoQ), EBITDA of INR928 Cr (down 35% YoY 

and 15% QoQ) and Net Income of INR247 Cr (down 46% YoY and 20% QoQ) respectively. The Sales, EBITDA 

and PAT figures fell short of street estimates by 5%, 26% and 39% respectively. 

¶ The Net Income including Utkal Alumina however stood at INR713 Cr vs INR484 Cr last year, up 47% YoY. 

¶ The Production of Aluminium stood at 324,000 tonnes, Alumina at 749,000 tonnes, Copper cathode produc-

tion at 105,000 tonne (up 4% YoY) and Copper Cathode Rod production at 66,000 tonnes (up 59% YoY).  

¶ The expansion plan at Utkal Alumina is stated to be on track and expected to be completed by FY21. Regarding 

the Aleris acquisition, the Company expects it to be completed by Q2 FY20.  

¶ The Value Added Products sales of Aluminium stood at 35% of total Aluminium sales (against last year’s 37%) 

and for the Copper Rods sales were 58% of total copper sales (40% higher than last year’s). 

¶ The Company has hedged about 15% of Aluminium at USD2400 per tonne and Copper at USD6200 per tonne 

for the current quarter. 

¶ The Management did mention of import of Coal of 15% of their total use of 4.5 million MT of coal. 
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News Impact 
Triveni Turbines Ltd 

¶ The management has stated that the enquiry level is at a very strong level of around 1.5GW. The 

management expects a good amount of enquiries would convert to orders intake for the company. 

The management expects order intake to be higher by 15% in the coming quarters. 

¶ The product business domestic order book is 40% higher than last year. This is mainly driven by the 

Paper, Distillery, Co-generation, Cement-WHRS business. 

¶ During Q3FY19, margins have dipped because of high Raw Material cost and new product launched in 

the quarter.  

¶ In the renewable segment, the management is cautious on the lumpiness of order intake. They ex-

pect the order book to remain at similar levels as of last year. 

¶ In GETL, there was a delay in order finalization and as a results order execution and revenue has been 

delayed to next quarter. 

¶ In the Product business which 75% of the total revenue, the company runs at a utilisation level 60%. 

The management is simultaneously increasing its focus on the Aftermarket segment to diversify its 

concentration and also to improve its margins. 

Gulf Oil Lubricants  

¶ Co has reported 17% growth in profit and 34% in terms of volume led by order received from the in-

stitutional segment.  Core volume growth except institution stood at 20%. 

¶ Gross profit margin compressed due to the institutional order, and there is no EBITDA contribution 

from this order. The elevated base oil price and rupee depreciation has eroded the desired margin 

from the order. 

¶ Co is mainly focusing on volume growth and they have already tied up with TATA motors and Bajaj 

auto. They are focusing to tie up with tractor OEMs and others as well. 

¶ The Co. has already entered in the 2W battery segment, to replace the unorganized players in this 

segment in the rural part of the country and ramping up the business at a fast pace.  

¶ Mgmt has guided to grow with the same pace with the EBITDA margin of 16-18% in the next 2-3 

years. 



 

18 

News Impact 
Meghmani Organics 

¶ Segment wise contribution: Pigment: 29% (vs 33% in Q3FY18), Agrochemical: 37% (vs 34% in Q3FY18) 

& Basic Chemical: 34% (vs 33% in Q3FY18). 

¶ Region wise contribution: Domestic: 44% (vs 46% in Q3FY18) & Exports: 56% (vs 54% in Q3FY19) 

¶ In Pigments business, the share of exports was 84% vs 85% in Q3FY18. The EBITDA margin for the 

segment was 13.8%. Company could not pass on the high raw material prices to the consumer be-

cause of declining market. Going forward, as market improves the company will pass on the prices to 

consumer and EBITDA margin will come to ~16%. 

¶ In the Basic Chemical business, revenue increased 27% YoY on the back of volume growth and higher 

realization. Utilization increased to 93% this quarter vs 83% in Q3FY19 which led to improvement in 

operating margin. The EBITDA margin expanded ~210bps YoY to 47.2%. 

¶ Strong exports led to growth in Agrochemicals business where the exports increased to 82% vs 69% 

in Q3FY18. The EBITDA margin expanded by ~300bps YoY to 21.3% mainly on account of better prod-

uct mix and higher realization. The overall volume has gone down, but the volume for technical has 

gone up which resulted in strong sales and margins. 

¶ The backward integrated facilities of the company puts it in an advantageous position, given the cur-

rent rising raw material prices in China. 

¶ Long term Debt on Consol. basis stood at INR400 Cr. and on standalone basis it stood at ~INR259 Cr. 

as on Dec 31, 2018. 

Greenlam Industries  

¶ Revenue grew 12% YoY to INR314 Cr. led by price realizations and better product mix. In value terms, 

share of Domestic & Export was 59:41 and in volume terms, share was 51:49 respectively. 

¶ For the quarter, the domestic laminate revenue grew by 8.5%, however volumes grew by only 1.9%. 

The average realization in this segment increased +8.5% YoY to INR761/sheet. 

¶ Gross Margin was flat at 48.3% owing to pressure on raw material cost and rupee depreciation. 

Working capital cycle increased by 3 days to 90 days, mainly on account of higher inventory. 

¶ Due to tough housing market, the domestic business was subdued. Mgmt. expects volume growth in 

FY20 as commercial segment of the market sees pickup in demand where organized players are into 

play. and exports market looks strong going forward. 

¶ The CapEx for FY19 is INR55-60 Crore. For FY20, company has not planned for any capacity addition 

and the CapEx should be around INR25-30 Cr. which is basically the maintenance capex. 
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News Impact 

Schaeffler India  

¶ According to the management, Pre-buy is likely to set in 2019 to avoid higher BS VI complied vehicle 

prices and volume is expected to be skewed towards the end of 2019 and first three months of 2020. 

¶ Due to the softness in automotive demand in India, most of the auto OEMs have started curtailing 

their production from the last week of Dec’18. Management has indicated about limiting its produc-

tion if subdued demand scenario persists. 

¶ During Q4CY18, Co. has utilized its spare capacity to meet the rising demand from group companies 

which aided the sharp growth (36.3% YoY) in exports.  

¶ Co.’s profitability got impacted during the quarter under review mainly due to poor demand for diesel 

powertrains which usually has higher number of contents compared to petrol powertrains. 

¶ Co. has opted for higher level of inventory to cater to the robust demand from the industrial segment 

without any disruption and to reduce the exceptional freight cost. 

¶ Despite steep jump in exports growth Management has indicated that Co.’s core focus will be in India 

and going forward exports will be contributing 8-10% of the consolidated revenue. Exports are mainly 

industrial bearings. 

¶ Currently, Railways contribute 6-7% of the consolidated revenue. 

¶ Co. is experiencing 19-20% YoY growth in both the Industrial and Auto aftermarket segment. Current-

ly, Automotive aftermarket contributes 10% and Industrial aftermarket contributes 14% of the consol-

idated revenue. 

Lux Ind Ltd  

¶ Co has witnessed significant volume growth in their high margin winter wear product, and they have 

maintained that their summer sales have been shifted towards Q4 which slightly impacted the Q3 vol-

ume growth. 

¶ In Q3 due to the cost optimization strategy, increased share of thermal product & VAP helped them 

to improve the margin. Co is focusing to improve the technology to deliver better quality value added 

product at a faster pace. 

¶ Going forward Co is targeting to reduce their advertisement expenses and debtors day which will pro-

vide the traction in their bottom line. Co’s working capital days came down from 219 days to 192 days 

YoY & they are planning to reduce it further to 165 days. 

¶ Premium segment contributed 18% to their topline and mgmt. is expecting 22-25% growth in this seg-

ment which will increase the contribution by 1-2% year on year basis. In the long run this segment will 

help to improve the blended margin. 
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News Impact 

Aster DM Healthcare  

¶ Clinics & pharmacies grew 15% each YoY . hospital grew 26% YoY. Constant Currency revenue growth 

was 9% YoY. Constant Currency EBITDA grew 42% YoY. Constant Currency PAT grew 32% 

¶ Summer month holiday impacts Q2, but this time some spill over was also in Q3, which impacted the 

business 

¶ 25% contribution from India business in coming 5 yrs. 

¶ 300 bed hospital will be operational kannaur kerala by Q1FY20. Kannur inauguration likely to be in 

April. Kannur is a comprehensive care hospital. Expecting early breakeven in Kannuar. kannuar will 

tap patinets moving to Bangalore Bangalore also had early breakeven. Aster brand will be able to re-

tain best talents which will reflect into the numbers. 

¶ 500 bed hospital in Chennai is coming up in 2-2.5 yrs. 3 more hospital coming up in next 2 yrs in mid-

dle east. 

¶ Saudi business is minimal, profitability is low at this stage. Sanad still is in the translational phase & 

taking more time than expected. EBITDA margin is positive & in lower single digit. EBITDA is expected 

to be in steady state(i.e. 18%) in another 12 months. EBITDA Margin is expected to be in single digit in 

next full year but by end of FY20 is is likely to touch 16-17%. 

¶ Sanad occupancy is 65%. It gets low remunerative patients hence profitability is low. The company is 

adding 64 beds which will attract higher grade people where the hospital can charge higher. It will 

improve margin. From next year double digit EBITDA Margin is expected. Capital Employed in Sanad is 

close to INR2000 cr. 

¶ Price is much lower in GCC clinic. Volume will increase. Last 2-3 quarters no change in volume. Insur-

ance is in ramp up phase. Axis clinic attracts more blue color workers where vol is high but price is 

low. 

¶ ARPOB GCC gone up higher as new hospital started which has higher charges & more out patient vol-

ume. This will get normalized over the period. In India ARPOB is higher because Bangalore facility. 

¶ Many of the hospitals are in ramp up stage, as these hospitals will be ramping up margins will im-

prove. Working to improve cost efficiency which will help margin to improve. 

¶ Capex 650 cr full yr. FY19, 400 cr is expected in next yr unless any new acquisition takes place. 
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News Impact 

KDDL Ltd  

¶ Q3 was the best quarter for the company in terms of sales led by good response from their newly opened 

stores & festive demand. However, SSG showed a de growth of around 5% due to supply shortage of Rolex 

watch, without Rolex, Co has achieved 11% SSG growth in this quarter. 

¶ 9M ended retail and manufacturing business grew by 31% and 20% respectively. In the manufacturing seg-

ment, precision engineering business reported 18% revenue growth slightly lower than last year due to the 

shift in their plant. The segment contributed 23% of the total manufacturing revenue and rest is contributed by 

watch component segment. 

¶ In the Ethos business share of contribution from exclusive brand has increased from 21.6% to 27.9% in the 9M 

ended, and in Q3, contribution increased from 22% to 31%. 

¶ In Q3 gross margin has expanded due to product mix and lower discount. Co has managed to maintain 30% 

growth in luxury segment which helped them to maintain the strong topline. 

¶ In Q4 the Co. is anticipating a slowdown in sales due to depressed sentiment in the market because of election 

and other macro factors. Co. is confident to bounce back after that. 

¶ Co has established new service center in Delhi to launch their pre-owned watch business, in the next quarter 

onwards Co will focus on this. Co has maintained that this will help them to increase their sales in the long run 

through exchange. 

¶ Mgmt has guided for 10-12% SSG growth & confident to achieve ~10% EBITDA margins on annual basis over 

the next 2-3 years. 

Jet Airways Ltd 

¶ Board has approved a Bank led Provisional Resolution Plan (BLPRP). Proposes restructuring under the provi-

sions of the “RBI Circular” in order to meet a funding gap of nearly INR8500 crores which is to be met by an 

appropriate mix of equity infusion, debt restructuring, sale/ sale and lease back of aircraft. 

¶ 11.4 cr. shares will be issued making the lenders as the largest stakeholder.  

¶ Current Gross Debt at 1.09B $ 

¶ The airline restructured its network during the quarter, moving capacity away from unviable routes to profita-

ble ones. The movement of capacity to hubs, enhanced choice and comfort for guests but also led to a minor 

and interim decline in ASKMs (2.6%), RPKMS (3%) over Q3 FY18. The shift also impacted Cargo revenues in the 

interim, which contracted 5.5%, despite an impressive growth in yields by 14%. 

¶ Passengers carried reduced by 6.9% to 7.17m over Q3 FY18. Interline and Codeshare traffic increased by 1.1% 

over Q3 FY18. Cargo revenue reduced by 5.5% to 481 cr over Q3 FY18. Non-fuel CASK increased to INR 3.43 

compared to INR 3.02 Q3 FY18. Jet Airways also registered an impressive increase in the number of JetPrivilege 

(JP) members which numbered 9.36 mn. as on 31st Dec’18. 

¶ The management states that aviation sector still under challenges. Will focus on cost reduction. 

¶ Despite dip in ASKs, the company sticks to growth prospects. The co. has not left any slot. It will soon get back 

the lost market share. 
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News Impact 

Lemon Tree Hotels Co. Ltd 

¶ Topline growth of 15% YoY in the 9 month period ended Dec 18. Growth was driven by  8.5% YoY in-

crease in ADR which we undertook over the same period. Our strong cost control and operating lever-

age resulted in EBITDA growth of 29% YoY with EBITDA margins expanding by 337 bps. 

¶ Going forward in Q4, demand for rooms is looking very robust on the back of planned conferences, 

events and so on which makes the mgmt. confident of a stronger performance. 

¶ Regarding the overall pricing trend, the mgmt. has said that H2 is generally different from H1. There is 

a price hike generally at the end of H1. Lemon Tree already had a high rate hike last year, however in 

certain markets there is excess supply thus prices remain sticky. 

¶ Acc. To the management Nov and Feb are the best months for the industry. This year Nov business 

was impacted due to Diwali (occupancies went down to around 40% from around 80%same period 

PY). IN FY20 Diwali is on Oct 29th so management expects robust business in Nov’19. Overall Lemon 

Tree’s old inventory occupancies were around 79%, however the newly added rooms brought it down 

to 76.3%. 

¶ Capex till 9mFY19 has been at INR150 cr. Another INR80-100 cr. to be made for the Kolkata and Udai-

put properties in FY20 but major capex will be made later. 

¶ Project is on for the Mumbai Airport property which has been bought in 2014, however its not being 

shown in B/S since it’s a long term lease. It will be Indias largest hotel with 670 rooms. Will be opened 

in CY2021. Its being constructed by ShapoorJi PallonJi. Capex till date for the same is INR220 cr.  

¶ The Co’s foray into student housing and co-living spaces with Warbug Pincus will be asset light. The 

co. is in talking terms with various universities for tie-ups. The company targets future Lemon Tree 

customers through the students. The management expects the co-living space and student housing to 

be a huge market and expects steady cash inflows due to the non-cyclacity of the business. The 

mgmt. expects to generate yield of around~12-14%. 
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News Impact 

Ashok Leyland  

¶ During Q3FY19, Co. experienced a dip of 150 bps in its M&HCV market share to 31.9% as it refuses to 

participate in heavy discounts offered by other players in that space. 

¶ NBFC crisis and new axle load norm impacted the Q3FY19 demand for Commercial Vehicles and ex-

port demand during the same period was also subdued owing to poor demand from Middle-East (due 

to volatile oil prices) and Sri Lanka (due to high degree of political uncertainty). 

¶ Management is optimistic about Pre-Buy to set in Q2FY20 and to continue till Q4FY20 and guiding for 

a flat FY21 and also indicated that implementation of scrappage policy is expected to neutralize the 

anticipated drop in volume in FY21. Bangladesh is expected to be a high volume export market. 

¶ In FY19, Co. is guiding for a INR1000 crore, out of which INR600 crore has already been invested and 

CapEx for FY20 is expected to be around INR1000 crore. 

¶ Current Channel inventory is at a normal level. Co. was having an inventory of 12,763 vehicles by the 

end of December’18 and in Jan’19 Co. managed to reduce the inventory level by 3,500 vehicles. 

¶ Modularity will help the Co. to contain the cost and it is likely to expand the EBITDA margin by 150 

bps in FY21-22. 

¶ In Jan’19, Co. has opted for 2% price hike on selective models and despite that Co. managed to post a 

positive YoY growth in Jan’19. 

¶ In the aftermarket segment, Co. has posted a robust 25% YoY growth. Currently, It has 30% penetra-

tion in the post warranty aftermarket space and Management is confident about increasing it to 60% 

going forward. 



 

24 

 

News Impact 
Domestic News 

IIP for the month of Dec 2018 is 2.4% vs 0.50 in Nov 18 and 1.6%  expected. 

 

CPI for the month of Jan 19 is 2.05% vs 2.19 in Dec 2018 and 2.50 expected 

General Atlantic Partners (GA) and Varde Partners have emerged the frontrunners  

General Atlantic Partners (GA) and Varde Partners have emerged the frontrunners to pick up a 22% stake 

in PNB Housing Finance from Punjab National Bank for around INR3500.  PNB has decided to stay invest-

ed with a 10.7% stake and choose two buyers instead of selling the entire block to one suitor. As principal 

shareholder, Punjab National Bank owns 32.79% stake before the deal.  GA, an existing investor, is likely 

to pick up another 12% in the mortgage firm, thereby taking its stake to around 22%. Varde is expected 

to pick up a 10% stake. 

Reliance General Insurance files for IPO 

Reliance General Insurance Co Ltd has filed for an IPO consisting of a fresh issue of shares worth up to 

INR2 billion. The IPO will also include an offer by Reliance Capital to sell up to 79.5 million shares. The Co. 

has appointed Motilal Oswal Investment Advisors Ltd, CLSA India Pvt Ltd and Credit Suisse Securities 

(India) Pvt Ltd as the global coordinators and book running lead managers to the issue. Haitong Securities 

India Pvt Ltd, IndusInd Bank Ltd and YES Securities (India) Ltd are the book running lead managers. 

The Indian government may raise the minimum selling price of sugar  

The Indian government may raise the minimum selling price of sugar by as much as 10 percent, a govern-

ment official told reporters in New Delhi on Wednesday. The factory-gate price at which millers sell the 

sweetener may be increased to as much as 32 rupees ($0.45) per kilogram from 29 rupees at present, 

said the official, who asked not to be named as the information isn’t public. The government may an-

nounce the increase by Thursday.  

Key Insights: 

It will prompt millers to sell more in the domestic market and potentially reduce exports, supporting 

global prices.  

It will also help millers, who are under pressure to clear dues of cane growers. Mills owed 200 billion ru-

pees to cane farmers as of Jan. 31, according to the Indian Sugar Mills Association. 

Timely payments may encourage farmers to expand the area under sugarcane and prevent them to 

switch to other crops. 
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News Impact 

L&T Technology Services cut FY20 revenue guidance marginally after offer for sale 

¶ On January 29, 2019, LTTS had floated a notice of the proposed offer for sale of equity shares of LTTS 

by L&T Ltd. representing 2.89% of the total paid up equity share capital on January 30, 2019 (for non-

retailers investors only) and on January 31,2019 (for retail and non-retail investors) 

¶ LTTS on February 12, 2019, confirmed loss of engagement of a client in Telecom & Hi-tech segment 

due to change in outsourcing strategy by the new owner. The company had communicated in the 

earnings call that LTTS’ annualized revenue will be impacted by around 4% with this change starting 

March 2019. Management also mentioned that they were confident that excluding this account, the 

business is geared to grow in the high-teens for the next year. In the notice, LTTS reaffirmed its FY19 

revenue guidance (~24%) and reduced its FY20 revenue growth guidance from high-teens to mid-

teens in USD terms. 

¶ It raises a red flag on the corporate governance of the company as the company reduced their reve-

nue guidance after the completion of offer for sale. Inspite of this, investors gave a miss to the offer 

for sale, with the retail portion getting a mere 2.33% subscription. The portion for institutional inves-

tors, too, had seen just 57% subscription. 
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News Impact 

Global News 

China's Yuan Drops as Markets Reopen After Break; Stocks Mixed 

China’s currency slipped and equities were little changed as the nation’s markets resumed trading after 

the week-long Lunar New Year holiday. The yuan dropped 0.5 percent as it traded for the first time in at 

least a week and the People’s Bank of China set the daily fixing at 6.7495 per dollar. The CSI 300 Index 

rose less than 0.1 percent. 

Trade Talks to Eclipse All as Emerging-Market Bulls Take a Hit 

The looming U.S.-China trade talks may be set to reveal how complacent traders have been about the 

dispute just as the rally in emerging markets loses steam. Last week’s sudden retreat came as representa-

tives from the world’s two biggest economies prepared to discuss the standoff, with President Donald 

Trump saying he wouldn’t meet his Chinese counterpart Xi Jinping before a 90-day truce ends March 1. If 

Trump deems that negotiations are moving forward, he may be tempted to extend the deadline. Other-

wise, tariffs on $200 billion of Chinese goods will more than double. 

India Set to Hold Third Oil, Gas Block Auction Under New Policy 

India announced a third round of auctions in a year for oil and gas blocks under a more liberal policy, tar-

geting to raise as much as $700 million in exploration investments as the country seeks to cut its reliance 

on imports. The South Asian nation is offering 23 oil and gas blocks, including 5 coal-bed methane areas, 

under the Open Acreage Licensing Program, according to an oil ministry statement on Sunday. Bidding for 

blocks in the latest auction will start from Monday and close on April 10. The blocks on offer cover about 

32,000 square kilometers and include 10 onshore areas and one deep-water block. 

Iron Ore in Dalian Goes Limit-Up as Trading Restarts After Break 

Iron ore futures +4.9% to 652 yuan/ton on the Dalian Commodity Exchange as trade restarts following 

week-long break for Lunar New Year, with mainland market starting to catch up with ex-China gains last 

week spurred by crisis at Vale SA. Most-active contract in Dalian rallies to highest since March 2017, 

trades limit-up. Benchmark futures in Singapore +8.4% last week as concerns escalated about the poten-

tial loss of seaborne supply from Vale ops, prospects for global shortage.  

Crude Oil Stays Under Pressure as U.S.-China Trade Talks Loom 

Oil started the week with a softer tone as global growth concerns continued to infect sentiment ahead of 

meetings this week between senior U.S. and Chinese officials on trade. Futures were down 0.2 percent, 

after a near 5 percent drop last week as trade jitters resurfaced. U.S. Trade Representative Robert 

Lighthizer and Treasury Secretary Steven Mnuchin will visit Beijing ahead of a March 1 deadline set by the 

Trump administration to more then double tariffs on $200 billion of Chinese goods. 
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News Impact 
U.S. Sees Trump-Xi Meeting `Soon' as Trade Talks Move to Beijing 

The Trump administration said the U.S. president still wants to meet China’s Xi Jinping in an effort to end 

the trade war, a sign of optimism as negotiators from the world’s two-biggest economies start their latest 

round of talks this week. Uncertainty whether the leaders will meet to finalize an agreement has stoked 

concerns that negotiations are faltering as the March 1 deadline approaches. If there’s no deal by then, 

President Donald Trump has threatened to more than double the rate of tariffs on $200 billion in Chinese 

imports. 

China Scoops Up More Gold for Reserves as Global Growth Slows 

China is adding to its gold reserves again, boosting holdings for a second month and reinforcing an out-

look from bulls including Goldman Sachs Group Inc. that central-bank buying will likely remain strong this 

year. The People’s Bank of China raised holdings to 59.94 million ounces, or about 1,864 metric tons, by 

the end of January from 59.56 million ounces a month earlier, according to data on the bank’s website. In 

tonnage terms, it added about 11.8 tons last month after taking in just under 10 tons in December. 

Iron Ore May Hit $100/Ton in 1H on Vale Woes, Clarksons Says 

Iron ore may hit $100/ton in the first half following Vale SA’s dam disaster, according to Clarksons Platou 

Securities Inc., which raises price forecasts for 2019 through 2021 amid expectations for a global deficit. 

Iron ore seen at $90/ton this year, from prior estimate of $67. In 2020, price seen at $80 (up from $65). In 

2021, price seen at $75 (up from $64). Deficit of at least 15m tons expected this year, from prior forecast 

of a 6m ton surplus.  

Cofco Sees Brazil Sugar Comeback as Millers Fight to Survive 

Tumbling ethanol prices will mean a comeback for sugar output in the world’s top producer Brazil as cane 

processors fight to survive, according to Cofco International Ltd. Factories in Brazil will boost sugar pro-

duction this year at the expense of the biofuel. Millers will seek to cut costs as the ethanol slump comes 

with sugar already stuck in a rout. Brazil’s millers favored making ethanol in the Center-South last year as 

the biofuel fetched a big premium over sugar. That will change in 2019 as prices for both commodities 

are at similar levels. 

India, Brazil, China Rank Top in Clean Energy Auctions 

2018 was a record year for global clean energy auctions with India leading, followed by Brazil and China. 

BNEF data show total announced and awarded auction capacity jumped 45 percent since 2017, reaching 

266 gigawatts. India doubled its auctioned capacity in 2018, awarding 19 gigawatts of solar and wind pro-

jects. India's growth in installations is driven by the government's push to meet the country's clean ener-

gy targets. 
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News Impact 
Tata Steel BSL Approves Preference Share Issues to Tata Steel 

Tata Steel BSL Ltd.’s board has approved issue of 11.09% non-convertible redeemable preference shares 

worth up to 120 billion rupees to Tata Steel Ltd. on a private placement basis, according to a stock ex-

change filing on Monday. Tata Steel BSL also approves issue of up to 120 billion rupees of 8.89% optional-

ly convertible redeemable preference shares to Tata Steel. 

India Is Said to Increase Minimum Sale Price of Sugar 

The Indian government may raise the minimum selling price of sugar by as much as 10 percent, a govern-

ment official told reporters in New Delhi on Wednesday. The factory-gate price at which millers sell the 

sweetener may be increased to as much as 32 rupees ($0.45) per kilogram from 29 rupees at present. An 

increase in the state-controlled price will prompt millers to sell more in the domestic market and poten-

tially reduce exports, supporting global prices. It will also help millers, who are under pressure to clear 

dues of cane growers. Mills owed 200 billion rupees to cane farmers as of Jan. 31, according to the Indian 

Sugar Mills Association. 

Indian Billionaire Birla Taps Banks for U.S. Aluminum M&A Deal 

India billionaire Kumar Mangalam Birla’s Hindalco Industries Ltd. has gathered a consortium of Asian, U.S. 

and European banks to fund its takeover of aluminum producer Aleris Corp. Novelis Inc., the U.S. unit of 

Hindalco, has mandated a 20-strong bank group to arrange a $2.28 billion dual-tranche loan that will fi-

nance the purchase of U.S.-based Aleris. The facility includes a $1.5 billion 12-month bridge loan, and a 

$775 million five-year tranche, according to the people. 

India Raises Minimum Sale Price of Sugar to 31 Rupees/Kg 

The govt increases the minimum sale price of sugar at factory gates to 31 rupees per kilogram from 29 

rupees at present, according to a government notification on Thursday. 

Coal India Likely to Achieve Production Target for First Time 

Coal India is likely to sustain its growth momentum and achieve its annual production target for the first 

time in the current fiscal year. Improved logistics arrangements and robust demand boosted output by 

7.4% in April-December from a year earlier. India's government is also pressuring the company to pro-

duce more coal amid local shortages. Higher selling prices and robust demand should continue to fuel 

fiscal 2019 earnings. Ebitda margin was 29% in the quarter ended December. Price hikes and easing pres-

sure from labor costs, which comprise about 50% of Coal India's expenses, should also support margin 

expansion 
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News Impact 

Economy News 

IIP growth recovered in December from November’s steep fall  

IIP growth accelerated to 2.4% YoY in December against revised 0.3% YoY in November mainly due to re-

covery in Manufacturing and Capital Goods sector. Manufacturing output expanded 2.7% YoY in Decem-

ber, after contracting by 0.4% YoY in November. Output in 13 of the 23 industry groups saw positive 

growth. Tobacco products, manufacture of other transport equipment, and wearing apparel witnessed 

the highest growth. Furniture, other manufacturing, and coke and refined petroleum products saw the 

steepest decline. Other than that, Mining output fell 1% YoY in December compared to 2.7% YoY rise in 

November. Capital goods output expanded 5.9% YoY in December, after contracting 3.4% YoY in the pre-

vious month. Infrastructure goods production rose 10.1% YoY compared to 5% YoY in November. Con-

sumer durables output rose 2.9% YoY compared to a 0.6% YoY dip in November. Non-consumer durables 

output rose 5.3% YoY compared to 0.9% YoY dip in November. 

 CPI Inflation Falls Further 

CPI inflation dropped further to 2.05% YoY in January on falling food and fuel prices. Inflation stood at 

2.11% YoY in December 2018. Food disinflation persisted for the fourth consecutive month in January 

and stood at -2.17% YoY. Much of the fall in food inflation is being driven by the vegetables segment, 

where inflation stood at - 13.32% YoY in January compared to -16.14% YoY in December. Prices of fruits, 

eggs, sugar and confectioneries are also continuing to fall on a YoY basis. 

Fuel and light inflation also decelerated in January. It stood at 2.2% YoY against 4.54% YoY in Decem-

ber.  Housing inflation stood at 5.2% YoY compared to 5.32% YoY in December. Inflation in the house-

holds goods and services segment rose to 6.45% YoY compared with 6.38% YoY in December 2018. Core 

inflation also eased to 5.36% YoY in January against 5.7% YoY in December. 

Outlook: The latest inflation reading will definitely calls for a further rate cut by the Reserve Bank of India 

(RBI) in its next policy meeting. Even as services inflation remains high, the MPC, in its February meeting, 

made it clear that it would be the headline reading which is likely to determine RBI’s responds in rate 

front. 
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Domestic Events 

Company Record Date Ex-Date Details 

VIP Industries Ltd   Cash dividend of INR1.2 effective 18/02/2019 

HIL Ltd   Cash dividend of INR12.5 effective 18/02/2019 

ISGEC Heavy Engineering Ltd   Cash dividend of INR2.75 effective 12/02/2019 

Savera Industries Ltd   Cash dividend of INR1 effective 21/02/2019 

Manaksia Ltd   Cash dividend of INR3 effective 21/02/2019 

Bharat Petroleum Corp Ltd   Cash dividend of INR11 effective 21/02/2019 

Page Industries Ltd   Cash dividend of INR70 effective 21/02/2019 

Oil India Ltd   Cash dividend of INR8.5 effective 21/02/2019 

Natco Pharma Ltd   Cash dividend of INR3.5 effective 21/02/2019 

GPT Infraprojects Ltd   Cash dividend of INR2 effective 21/02/2019 

MM Forgings Ltd   Cash dividend of INR2.5 effective 22/02/2019 

Gulf Oil Lubricants India Ltd   Cash dividend of INR4.5 effective 22/02/2019 

Events 

Global Events 

¶ February 18, 2019:  China Vehicle Sales for January 2019., Japan Machinery Orders for December 2018. 
¶ February 19, 2019:  Euro Area Current Account Balance for December 2018. 
¶ February 20, 2019:  Japan Balance of Trade for January 2019., The U.S. MBA Mortgage Application for the week ended 

February 15, 2019., Euro Area Consumer Confidence Flash for February 2019. 
¶ February 21, 2019:  Japan Nikkei Flash Manufacturing PMI for February 2019., Euro Area Flash PMI for February 2019., 

The U.S. Initial Jobless Claims for February 16, 2019., The U.S. Durables Goods Orders for December 2018., The U.S. Ex-
isting Home Sales for January 2019., The U.S. Flash PMI for February 2019. 

¶ February 22, 2019:  Japan Inflation for January 2019., India’s Foreign Exchange Reserve for the week ended February 15, 
2019., Euro Area Inflation for January 2019. 

¶ February 22, 2019:  India’s Foreign Exchange Reserve for the week ended February 15, 2019. 

Source of News : The content may have been taken from The Economic Times, Business Standard, Business Line, 

Mint and other leading financial newspapers and financial portals BSE,NSE, Bloomberg, Moneycontrol & others. 

CORPORATE ACTION BONUS / RIGHTS / STOCK SPLIT / DIVIDEND / FCCB / M&A / WARRANTS ETC. 
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Disclaimer 

Any document, including this report, which is prepared by the research team of Stewart & Mackertich 

Wealth Management Ltd. (SMIFS) is circulated for the purpose of information only to the intended recip-

ient  and shou ld not  be replicated or  quoted or  circu lated to any person/ corporate or  legal ent it ies in  any 
form. This document/ documents/ reports/ opinion should not be interpreted as an Investment/ taxa-

tion/ legal advice. While the information contained in the report has been procured in good faith, from 

sources considered/ believed to be reliable, all/ part of the statement/ statements/ opinion/ opinions/ 

view/ views in the report may not be considered to be complete or accurate. Therefore, it should only be 

relied upon at the recipients own risk.  

 
Research Analysts/ Economists/ Advisors/ Investment Strategists or any other spokes persons 

of the company (SMIFS) are often sought after for expressing their views on print/ electronic/ 

web media. The views expressed are purely based on their assumption/ understanding on funda-

mental approach/ technical and historic facts on the subject. The views expressed should not be 

construed as an offer to buy/ sell or hold equity/ commodity/ currencies or their derivatives. 
The views/ opinions expressed is for information purpose only, and may change due to underly-

ing factors, related or unrelated or other market conditions and may or may not be updated.  

 

Stewart & Mackertich Wealth Management Ltd, its subsidiaries, or any of its directors, employees, 

agents, and representatives shall not be liable for any damages whether direct or indirect, incidental, 

special or consequential including lost revenue or lost profits that may arise from or in connection with 
the use of the information/ research reports/ opinions expressed.  

 

Disclosure: Clients/ associates of SMIFS Group may be holding positions in equities or their derivatives 

on which the research report is made or opinion is formed or views are expressed in print or electronic 

media. We ensure all compliance is adhered to with this report/ reports/ opinion or views expressed.  
 

Analyst ownership of the stock ð NIL  

Analystõs dependent relativesõ ownership in the stock ð NIL  

 

Analyst Certification: The matter related to the report has been taken from sources believed reliable 
and the views expressed about the subject or issues in this report accurately reflect the personal views of 
the analyst/ analysts. Stewart & Mackertich Wealth Management Ltd. does not compensate partly or in 
full, directly or indirectly, related to specific recommendations or views expressed by the research ana-
lysts/ market strategists/ Portfolio Managers.  
 

REGISTRATION as required under SEBI (Research Analyst) Regulation 2014 has been granted by Secu-

rities & Exchange Board of India (SEBI), registration number being INH300001474.  
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